
Buyer Guide



Our dedicated team is here to help you find and buy your ideal home.
Our team prioritizes your needs, showing properties at your
convenience. 

Once you find that perfect property,  we make the process smooth by
offering professional moving services, discounts on brand new
furniture and accessories, and insurance options. 

Whether it 's your first home, an upgrade, or a move to a new location,
we provide support every step of the way --  even after closing. Plus,
you can always reach a team member for immediate help,  even if  your
agent is unavailable,  by call ing or texting (605) 940-5544.

If there's a home for sale,  we're ready to show it to you!

OUR TEAM APPROACH

W e  u s e d  T h e  E x p e r i e n c e  f o r  r e n t i n g ,
m o v i n g ,  b u y i n g  a  h o u s e ,  a n d  i n s u r a n c e .
E v e r y t h i n g  w a s  a  g r e a t  e x p e r i e n c e  a n d
g o t  u s  g o o d  r e s u l t s .  W e  w i l l  u s e  T h e
E x p e r i e n c e  a g a i n  i n  t h e  f u t u r e  n o  d o u b t .

 -Joe
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Work with The Experience Insurance
 to shop multiple carriers

 for your home, autos, motorcycles,
campers and more!

Affordable Insurance

Not finding the home of your dreams? 
Don't worry, we can help you build it! 

Work with The Experience Builders
on a home that fits your family perfectly.

Custom Home Building

Competitive Offers & Financing Options
Give your offer a competitive edge by offering 

CASH! OR use our alternative financing program
that allows you to lock in below market

payments for up to 5 years.

Our clients save 30% on moving services!
The Experience Movers will streamline
your local move from your old house 

to your new home.

Moving Made Easy

For those undergoing a relocation and seeking 
the perfect location, The Experience Rentals 

has month to month options available, 
allowing ample time to find the ideal fit.

New to town?

Stylish Furniture & Accessories
Our clients get access to 
significantly discounted, 

brand new furniture and accessories
through The Experience Furniture.

We want to make your home buying experience the very
best. We focus on making your home ownership dreams
come true by providing convenient, complementary and
affor﻿dable services and products along the way.

BUYING WITH

HAS IT'S PERKS! 
The Experience
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E a r n e s t  m o n e y
( ~ $ 1 , 0 0 0  -  $ 5 , 0 0 0 )

I n s p e c t i o n s  ( ~ $ 4 0 0 - $ 1 , 0 0 0 )
P r e p a r e  t o  p a y  u p o n  a c c e p t e d  o f f e r

N E G O T I A T E

32
F I N D  A  R E A L T O R ®

F i n d  a  g r e a t
a g e n t  t h a t  y o u ' r e

c o m f o r t a b l e
w o r k i n g  w i t h
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HOME BUYER'S ROADMAP

D I S C L A I M E R :  U s e  t h i s  r o a d m a p  a s  a  q u i c k  o v e r v i e w  o f  t h e  b u y i n g  p r o c e s s .
I f  y o u  h a v e  a n y  q u e s t i o n s ,  p l e a s e  r e a c h  o u t  t o  y o u r  R E A L T O R ® !

F I N A N C I N G
D e t e r m i n e  w h a t  y o u  c a n

a f f o r d ,  g e t  a  c r e d i t
c h e c k  &  p r e - a p p r o v e d

f o r  a  l o a n

T O U R  H O M E S
S e t  u p  y o u r

s e a r c h  &  s t a r t  
t o u r i n g  h o m e s

t h a t  f i t  y o u r  c r i t e r i a

M A K E  A N  O F F E R
W r i t e  y o u r  o f f e r  &

n e g o t i a t e  w i t h
t h e  s e l l e r

I N S P E C T I O N S
S c h e d u l e

i n s p e c t i o n s  &  p l a n
t o  a t t e n d

I N S U R A N C E
A  l i c e n s e d  a g e n t
e n s u r e s  o p t i m a l

c o v e r a g e  &  p r i c i n g

P R E - C L O S I N G
S c h e d u l e  m o v e ,

t r a n s f e r  u t i l i t i e s  &
f i n a l  w a l k  t h r o u g h

P O S T - C L O S I N G
U p d a t e  a d d r e s s ,

c h a n g e  l o c k s  &  s c h e d u l e
i m m e d i a t e  r e p a i r s

C L O S I N G
C l o s e  a t  t i t l e

c o m p a n y  &
g e t  y o u r  k e y s



Deana Olson
Transaction Coordinator
(605)  405-3132
D e a n a  p a r t n e r s  w i t h  a g e n t s  t o  h e l p  o v e r s e e  t h e
t r a n s a c t i o n  p r o c e s s ,  e n s u r i n g  e a c h  s a l e  i s  m o v i n g
s m o o t h l y  t o w a r d s  c l o s i n g .

Kory Davis
Broker/CEO
(605) 940-5544
M y  c o m m i t m e n t  t o  g r o w t h  a n d  c l i e n t  s a t i s f a c t i o n
c o n t i n u e s  t o  b e  t h e  d r i v i n g  f o r c e  b e h i n d  o u r
s u c c e s s  a n d  e x p a n s i o n .

MEET THE TEAM
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Dawn DeLange
Insurance Agent
(605) 201-3399
W o r k  w i t h  D a w n  t o  s h o p  m u l t i p l e  c a r r i e s  f o r  t h e  m o s t
c o m p e t i t i v e  i n s u r a n c e  r a t e s  f o r  y o u r  h o m e ,  a u t o ,
m o t o r c y c l e s ,  c a m p e r s  a n d  m o r e !



Shelby Mellilo
Warehouse Manager
(605) 405-3136
W h e n  y o u  c h o o s e  o u r  m o v i n g  o r  f u r n i t u r e  d e l i v e r y
s e r v i c e s ,  c o n t a c t  o n e  o f  o u r  f a v o r i t e  g u y s  f r o m  o u r
t o p - n o t c h  p r o f e s s i o n a l  m o v i n g  c r e w .

I n t e r e s t e d  i n  r e a l  e s t a t e  i n v e s t i n g ?  C o n s i d e r  T h e
E x p e r i e n c e  R e n t a l s !  W e  p r o v i d e  f u l l - s e r v i c e  p r o p e r t y
m a n a g e m e n t  a n d  t r e a t  y o u r  p r o p e r t y  a s  i f  i t  w e r e  o u r
o w n !

Krisha Ashby
Licensed Property Manager
(605) 405-3137

L o o k i n g  t o  r e n t  b e f o r e  y o u  b u y ?  O u r  r e n t a l s  t e a m
h a s  m o n t h - t o - m o n t h  o p t i o n s  a v a i l a b l e ,  a l l o w i n g
a m p l e  t i m e  t o  f i n d  y o u r  i d e a l  p r o p e r t y .

Kelsey Anderson
Assistant  Property Manager
(605) 405-3133
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Tiffany Hohn
Accountant
(605)  405-3140
M e e t  o u r  m e t i c u l o u s ,  d e t a i l - o r i e n t e d  a c c o u n t a n t !  S h e
h a s  h a d  s e v e r a l  r o l e s  a t  T h e  E x p e r i e n c e  o v e r  t h e
y e a r s  a n d  i s  o u r  g o - t o  e x p e r t  f o r  a l m o s t  a n y t h i n g .



FINANCING
A  q u a l i f i e d  m o r t g a g e  p r o f e s s i o n a l  c a n
h e l p  y o u  u n d e r s t a n d  h o w  m u c h  h o u s e
y o u  c a n  a f f o r d  a n d  w h a t  l o a n  p r o g r a m
m a k e s  t h e  m o s t  s e n s e  f o r  y o u r
s i t u a t i o n .

GET PRE-APPROVED WITH A LENDER01
C o n v e n t i o n a l  

F i x e d - R a t e
A d j u s t a b l e  R a t e

F H A / F H A  2 0 3 k
V A
C o n s t r u c t i o n

LOAN TYPES
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COSTS
PREPARE FOR OTHER COSTS ASSOCIATED TO YOUR PURCHASE

CLOSING COSTS
T h i s  c a n  i n c l u d e  l o a n  o r i g i n a t i o n  f e e s ,  t i t l e
i n s u r a n c e ,  s u r v e y s ,  t a x e s ,  a n d  c r e d i t  r e p o r t  c h a r g e s .  

T y p i c a l l y ,  c l o s i n g  c o s t s  r a n g e  f r o m  2 %  -  5 %  o f  t h e
p r o p e r t y ’ s  p u r c h a s e  p r i c e .

INSPECTION & APPRAISAL FEES
T h e s e  a r e  o f t e n  n e c e s s a r y  t o  a s s e s s  t h e  v a l u e  a n d
c o n d i t i o n  o f  t h e  h o m e  y o u  w a n t  t o  p u r c h a s e .  

Y o u  a s  t h e  h o m e b u y e r  w i l l  o r d e r  t h e  i n s p e c t i o n  w i t h  a
l i c e n s e d  i n s p e c t o r  o f  y o u r  c h o o s i n g .  W h e r e a s  t h e
a p p r a i s a l  i s  t y p i c a l l y  o r d e r e d  b y  y o u r  l e n d e r .

PROPERTY TAXES & INSURANCE

Y o u  m a y  n e e d  t o  p a y  a  p o r t i o n  o f  t h e  p r o p e r t y  t a x e s
u p f r o n t .

I f  y o u r  d o w n p a y m e n t  i s  l e s s  t h a n  2 0 %  y o u  m i g h t  n e e d
t o  p a y  m o r t g a g e  i n s u r a n c e .  A n d  h o m e o w n e r s  i n s u r a n c e
w i l l  b e  r e q u i r e d  b y  m o s t  l e n d e r s  b e f o r e  c l o s i n g .

OTHER COSTS

O t h e r  e x p e n s e s  t o  c o n s i d e r  a r e  H O A  f e e s ,  m o v i n g
e x p e n s e s ,  u t i l i t y  s e r v i c e  f e e s ,  h o m e  r e p a i r s  o r
u p g r a d e s ,  a n d  f u r n i t u r e  a n d  a c c e s s o r i e s .
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02 FIND A REALTOR®
U s i n g  a  R E A L T O R ®  t o  p u r c h a s e  a  p r o p e r t y
o f f e r s  s e v e r a l  b e n e f i t s  a n d  i s  e s p e c i a l l y
v a l u a b l e  f o r  f i r s t - t i m e  h o m e  b u y e r s  a n d
t h o s e  u n f a m i l i a r  w i t h  t h e  l o c a l  m a r k e t .

CONSIDER AN ‘EXPERIENCE’ AGENT

INDUSTRY KNOWLEDGE

PROFESSIONAL EXPERIENCE

SMART NEGOTIATING

CUSTOMER SERVICE
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TOUR HOMES
B e f o r e  s t a r t i n g  t h e  s e a r c h  a n d  t o u r i n g  o f  h o m e s ,  b e  s u r e  t o  s p e n d
t i m e  o u t l i n i n g  t h e  ‘ m u s t  h a v e ’  a s p e c t s  o f  y o u r  n e w  p r o p e r t y  i n
a d d i t i o n  t o  a n y  ‘ d e a l  b r e a k e r s . ’  B e  s u r e  t o  s h a r e  t h i s  w i t h  y o u r
a g e n t .

NOW, THE FUN PART!

C h e c k  b a c k  o n  y o u r  n e e d s  a n d  w a n t s  l i s t  o f t e n  s o  y o u r  p a t h  s t a y s
t r u e .  T a k e  n o t e s  a n d  p h o t o s  t o  r e m e m b e r  y o u r  l i k e s  a n d  d i s l i k e s .

P a y  a t t e n t i o n  t o  f e a t u r e s  o f  t h e  p r o p e r t y  t h a t  a r e  f i x e d ,  s u c h  a s
t h e  n e i g h b o r h o o d ,  t h e  l o t  s i z e ,  n o i s e  l e v e l s ,  a n d  t h e  o r i e n t a t i o n
o f  t h e  h o m e .  D o n ' t  p a y  t o o  m u c h  a t t e n t i o n  t o  t h e  c o l o r s  o f  t h e
w a l l s  o r  t h e  f u r n i t u r e .  

B e  s u r e  t o  c h e c k  t h i n g s  l i k e  l i g h t  s w i t c h e s ,  w a t e r  f i x t u r e s ,  a n d
a p p l i a n c e s  t o  m a k e  s u r e  e v e r y t h i n g  w o r k s .

K e e p  c o m m e n t s  t o  y o u r s e l f  w h i l e  t o u r i n g !  W i t h  t h e  g r o w i n g
p o p u l a r i t y  o f  s e c u r i t y  s y s t e m s ,  s e l l e r s  c a n  e a s i l y  t u n e  i n  t o
c a n d i d  r e a c t i o n s .  S i l e n c e  g i v e s  y o u  n e g o t i a t i n g  p o w e r .

TOURING TIPS



MAKE AN OFFER
T h e r e  a r e  m a n y  f a c t o r s  t h a t  u l t i m a t e l y
d e t e r m i n e  t h e  m a r k e t  v a l u e  o f  a
p r o p e r t y .  Y o u r  a g e n t  w i l l  h e l p  y o u
c r e a t e  a  c o m p e t i t i v e  o f f e r  y o u  a r e
c o m f o r t a b l e  w i t h .

YOUR OFFER WILL INCLUDE

Offer Price: The amount you are wil l ing to pay for the property.
Earnest Money: A deposit showing your commitment to the purchase.
Contingencies: Conditions that must be met for the deal to proceed, such

     as financing, home inspections and/or sale of your current home.
Closing Date: The proposed date for finalizing the transaction.
Closing Costs: Details on who will  pay which closing costs.
Inclusions/Exclusions: Any specific items you want included (or not) in

     the sale.
Home Warranty: Request for the seller to provide a home warranty.
Title Company: The proposed company to handle the closing and tit le transfer.
Duration of Offer:  The time frame during which the seller must respond.

04

C O U L D  T H E R E  B E  M U L T I P L E  O F F E R S ?

T y p i c a l l y ,  t h e  l o w e r  t h e  i n t e r e s t  r a t e s ,  t h e  m o r e  c o m p e t i t i v e  t h e  r e a l
e s t a t e  m a r k e t .  T h e  m o r e  c o m p e t i t i o n  t h e r e  i s  f o r  a  h o m e ,  t h e  m o r e
a g g r e s s i v e  t h e  o f f e r  w i l l  n e e d  t o  b e  i n  o r d e r  t o  s e c u r e  t h e  p r o p e r t y .
T h i s  c o u l d  i n c l u d e  l i m i t i n g  t h e  n u m b e r  o f  c o n t i n g e n c i e s  o r  o f f e r i n g
a b o v e  ( s o m e t i m e s  s i g n i f i c a n t l y  a b o v e )  a s k i n g  p r i c e .  

D o n ’ t  w o r r y !  Y o u r  a g e n t  w i l l  h e l p  y o u  u n d e r s t a n d  t h e  m a r k e t  n u a n c e s
a n d  c o m p a r a b l e  s a l e s  i n  o r d e r  t o  c r a f t  t h e  b e s t  o f f e r  f o r  y o u .
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NEGOTIATE

A f t e r  y o u  a n d  y o u r  a g e n t  h a v e  s u b m i t t e d  y o u r  o f f e r ,  b e  p r e p a r e d  t o
r e c e i v e  a  c o u n t e r  o f f e r .  D o n ’ t  w o r r y ,  t h i s  i s  c o m m o n .  

Y o u r  a g e n t  w i l l  n e g o t i a t e  o n  y o u r  b e h a l f  t o  e n s u r e  y o u  a r e  g e t t i n g  a
f a i r  d e a l .  R e m e m b e r ,  n e g o t i a t i o n s  c a n  e n c o m p a s s  s o  m u c h  m o r e
t h a n  j u s t  p r i c e .  T a l k  t o  y o u r  a g e n t  a b o u t  w h a t  i s  m o s t  i m p o r t a n t  t o
y o u .

POINTS OF NEGOTIATION
Sale Price: The most obvious point.
Closing Costs: Who covers these costs can be negotiated.
Closing Date: Aligning with the buyer’s or seller ’s timeline.
Home Repairs: Based on inspections, requesting repairs or price reduction.
Home Warranty: Asking the seller to provide a warranty for appliances or
systems.*
Contingencies: Including financing, home inspection, or sale of current home.
Inclusions and Exclusions: Negotiating which fixtures or personal property are
included in the sale.
Earnest Money: The amount and conditions for the deposit.
Leaseback: If  the seller needs to stay in the property after closing.
Special Assessments and HOA fees: Who will  pay any pending assessments.
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* H o m e  w a r r a n t i e s  a r e  s e r v i c e  c o n t r a c t s  t h a t  c o v e r  t h e  r e p a i r  o r
r e p l a c e m e n t  o f  m a j o r  h o m e  s y s t e m s  a n d  a p p l i a n c e s  t h a t  b r e a k  o v e r
t i m e .  T h i s  p r o t e c t s  y o u  f r o m  u n e x p e c t e d  c o s t s  t h a t  w o u l d  n o t  b e
c o v e r e d  b y  y o u r  h o m e o w n e r s  i n s u r a n c e .  W a r r a n t i e s  c a n  t y p i c a l l y  b e
p u r c h a s e d  o r  n e g o t i a t e d  w i t h  a  s e l l e r .   



INSPECTIONS
A n  i n s p e c t i o n  i s  i n t e n d e d  t o  r e p o r t
o n  m a j o r  d a m a g e  o r  s e r i o u s
p r o b l e m s  w h i c h  r e q u i r e  r e p a i r .  

HIGHLY RECOMMENDED

Be sure to ask what is all included in your inspection. Some items are special requests or additional costs.
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Y o u r  i n s p e c t i o n  i s  a
c o n t i n g e n c y  t o  t h e
p u r c h a s e  c o n t r a c t
w i t h  t h e  s p e c i f i c
t i m e  f r a m e
d o c u m e n t e d  i n  t h e
p u r c h a s e  a g r e e m e n t .  

A  t y p i c a l  i n s p e c t i o n
p e r i o d  i s  1 0 - 1 4  d a y s .

G e n e r a l  s t r u c t u r e
F o u n d a t i o n
R o o f  a n d  a t t i c
P l u m b i n g
E l e c t r i c a l

INSPECTIONS CAN INCLUDE

H e a t i n g  &  A / C
A p p l i a n c e s
R a d o n
P e s t  I n f e s t a t i o n s
M o l d

T h e  s e l l e r  m a y  b e  w i l l i n g  t o  n e g o t i a t e  c o m p l e t i o n  o f  r e p a i r s  o r  a
c r e d i t  f o r  c o m p l e t i o n  o f  r e p a i r s .  

Y o u  m a y  d e c i d e  t h a t  t h e  h o m e  w i l l  t a k e  t o o  m u c h  w o r k  a n d
m o n e y  a n d  r e s c i n d  t h e  o f f e r  d u r i n g  t h e  i n s p e c t i o n  p e r i o d .
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D a w n  D e L a n g e ,  L i c e n s e d  I n s u r a n c e  A g e n t
( 6 0 5 )  2 0 1 - 3 3 9 9   |   D a w n @ T h e E x p e r i e n c e . c o m

INSURANCE
U s i n g  a  l i c e n s e d  i n s u r a n c e  a g e n t
o f f e r s  s e v e r a l  b e n e f i t s  i n c l u d i n g
m a k i n g  s u r e  y o u  h a v e  t h e  r i g h t
c o v e r a g e  f o r  t h e  b e s t  p r i c e .

CONSIDER AN ‘EXPERIENCE’ AGENT

PROFESSIONAL EXPERTISE
L i c e n s e d  i n s u r a n c e  a g e n t s  h a v e  e x t e n s i v e  k n o w l e d g e  a b o u t
d i f f e r e n t  t y p e s  o f  h o m e  i n s u r a n c e  p o l i c i e s  a n d  c o v e r a g e  o p t i o n s .
T h e y  a r e  f a m i l i a r  w i t h  t h e  s t a t e  a n d  l o c a l  r e g u l a t i o n s ,  e n s u r i n g  y o u r
p o l i c y  i s  c o m p l i a n t .

COMPARISON SHOPPING
A g e n t s  c a n  c o m p a r e  p o l i c i e s  a n d  c o v e r a g e  f r o m  m u l t i p l e
i n s u r e r s  t o  f i n d  t h e  b e s t  c o v e r a g e  a t  a  c o m p e t i t i v e  p r i c e .
T h e y  r e g u l a r l y  r e v i e w  y o u r  p o l i c y  t o  e n s u r e  i t  s t i l l  m e e t s
y o u r  n e e d s ,  e s p e c i a l l y  a f t e r  m a j o r  l i f e  c h a n g e s .

PERSONALIZED SERVICE
W e  p r i d e  o u r s e l v e s  o n  p r o v i d i n g  p e r s o n a l i z e d  a d v i c e
b a s e d  o n  y o u r  s p e c i f i c  n e e d s  a n d  c i r c u m s t a n c e s .
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PRE-CLOSING 08

I n  t h e  d a y s  l e a d i n g  u p  t o  c l o s i n g ,  m a k e
s u r e  t h e  f o l l o w i n g  i t e m s  a r e  c o m p l e t e :

S e n d  a n y  r e m a i n i n g  d o c u m e n t s  t o  t h e
l e n d e r .
T r a n s f e r  a l l  u t i l i t i e s  i n t o  y o u r  n a m e .
E n s u r e  t h e  a p p r a i s a l  i s  c o m p l e t e d  a n d
t h e r e  a r e  n o  i s s u e s  w i t h  y o u r
f i n a n c i n g .
R e v i e w  y o u r  c l o s i n g  a n d  s e t t l e m e n t
d o c u m e n t s .
C o m p l e t e  y o u r  f i n a l  w a l k  t h r o u g h  o f
t h e  p r o p e r t y .

WORKING WITH THE TITLE COMPANY

THE FINAL DETAILS



M a k i n g  y o u r  m o v e  e a s y  i s
m o r e  a f f o r d a b l e  t h a n  y o u
t h i n k .  C a l l  u s  t o d a y  f o r  a

f r e e  e s t i m a t e !

( 6 0 5 )  9 4 0 - 5 5 4 4

SCHEDULE MOVE
A s  a  s p e c i a l  t h a n k  y o u  f o r  b e i n g  a  c l i e n t
o f  T h e  E x p e r i e n c e ,  y o u  a r e  e l i g i b l e  f o r
d i s c o u n t e d  m o v i n g  s e r v i c e s !

LET US HELP YOU!

*Local moves only

30% OFF
PROFESSIONAL
MOVING SERVICES
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B r i n g  o n e  g o v e r n m e n t  i s s u e d  I D .

B r i n g  a  c a s h i e r ’ s  c h e c k / c e r t i f i e d  c h e c k
m a d e  p a y a b l e  t o  t h e  t i t l e  c o m p a n y  f o r
y o u r  c a s h  t o  c l o s e .  

CLOSING

C l o s i n g  w i l l  h a p p e n  a t  t h e  t i t l e
c o m p a n y .  T h i s  i s  t h e  f i n a l  s t e p  i n
p u r c h a s i n g  y o u r  h o m e .

WHAT TO EXPECT

WHO WILL BE THERE?
Y o u ,  t h e  b u y e r ( s )
S e l l e r ( s )
Y o u r  r e a l  e s t a t e  a g e n t
L i s t i n g  r e a l  e s t a t e  a g e n t
C l o s e r ,  t h e  p a r t y  r e p r e s e n t i n g

    t h e  t i t l e  c o m p a n y
M o r t g a g e  l e n d e r

Reminder!

WHAT IS EXPECTED OF YOU
I f  f i n a n c i n g  t h e  p r o p e r t y ,  y o u r  l e n d e r  w i l l  r e q u i r e
y o u  t o  s i g n  a  d o c u m e n t  c a l l e d  a  p r o m i s s o r y  n o t e ,
a s  e v i d e n c e  t h a t  y o u  a r e  p e r s o n a l l y  r e s p o n s i b l e
f o r  r e p a y i n g  t h e  l o a n .  Y o u  w i l l  a l s o  s i g n  a l l  t i t l e
a n d  d e e d  d o c u m e n t s  n a m i n g  y o u  a s  t h e  o f f i c i a l
h o m e o w n e r !
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COMMISSION

C o m m i s s i o n s  a r e  f e e s  p a i d  t o  t h e  r e a l  e s t a t e  a g e n t s  f o r  t h e i r
s e r v i c e s .  T h e y  a r e  t y p i c a l l y  a  p e r c e n t a g e  o f  t h e  s a l e  p r i c e  o f  t h e
p r o p e r t y .  C o m m i s i o n  r a t e s  a r e  n o t  f i x e d  b y  l a w .

HOW DOES IT WORK?

WHAT IS AN ESCROW ACCOUNT?

A n  e s c r o w  a c c o u n t  i s  a  n e u t r a l  d e p o s i t o r y  h e l d  b y  y o u r  l e n d e r  f o r
f u n d s  t h a t  w i l l  b e  u s e d  t o  p a y  e x p e n s e s  i n c u r r e d  f o r  t h e  p r o p e r t y ,  s u c h
a s  p r o p e r t y  t a x e s ,  a s s e s s m e n t s ,  h o m e o w n e r s  i n s u r a n c e ,  o r  m o r t g a g e
i n s u r a n c e  p r e m i u m s  w h i c h  w i l l  b e  d u e  i n  t h e  f u t u r e .  Y o u  w i l l  p a y  o n e -
t w e l f t h  o f  t h e  a n n u a l  a m o u n t  o f  t h e s e  b i l l s  e a c h  m o n t h  w i t h  y o u r
r e g u l a r  m o r t g a g e  p a y m e n t .  W h e n  t h e  b i l l s  a r e  d u e ,  t h e  l e n d e r  p a y s
t h e m  f r o m  t h e  e s c r o w  a c c o u n t .

A t  c l o s i n g ,  i t  m a y  b e  n e c e s s a r y  t o  p a y  e n o u g h  i n t o  t h e  a c c o u n t  t o
c o v e r  t h e s e  p r e p a i d  e x p e n s e s  f o r  s e v e r a l  m o n t h s  s o  t h a t  f u n d s  w i l l  b e
a v a i l a b l e  t o  p a y  t h e  b i l l s  a s  t h e y  c o m e  d u e .  T h e s e  a r e  p a r t  o f  y o u r
c l o s i n g  c o s t s .
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POST-CLOSING
C o n g r a t u l a t i o n s !  Y o u ’ v e  c l o s e d  o n  y o u r  n e w
h o m e !  N o w  i t  i s  t i m e  t o  m a k e  i t  y o u r  o w n .
H e r e  i s  a  l i s t  o f  h e l p f u l  t o - d o ’ s  t o  g e t  y o u
s t a r t e d  o n  t h e  r i g h t  f o o t .  

CHECKLISTS & MAINTENANCE

TO DOs
U p d a t e  y o u r  a d d r e s s  w i t h
i m p o r t a n t  p a r t i e s .

C h a n g e  t h e  l o c k s .

S c h e d u l e  a n y  i m m e d i a t e
r e p a i r s  n e e d e d  a n d  s e t  u p
a  m o n t h l y  h o m e
m a i n t e n a n c e  s c h e d u l e .

O r g a n i z e  a n d  s t o r e  a l l
i m p o r t a n t  h o m e
d o c u m e n t s .

I n t r o d u c e  y o u r s e l f  t o  y o u r
n e w  n e i g h b o r s !  

Discounts Available!
A s k  u s  a b o u t  s i g n i f i c a n t  c l i e n t  d i s c o u n t s  o n
b r a n d  n e w  f u r n i t u r e  a n d  a c c e s s o r i e s  f o r  y o u r
s p a c e .
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20



OFFER
An agreement between a buyer and a
sel ler  to purchase a piece of  real
estate.  This is  sometimes referred to
as a purchase contract.  

CONTINGENCY

When an offer  is  accepted by the
sel ler ,  but  there are certain
condit ions that must be met before
the sale is  f inal .

CLOSING COSTS

The fees that are paid at  the end of
the purchase by either  the buyer ,
sel ler  or  both.  These include taxes,
insurance and lender expenses.

EARNEST MONEY

Also known as "good faith"  money,  this
is  money put up by the buyer into a
trust  or  escrow account.  This action
shows the buyer is  ser ious about
purchasing the home.

HOME INSPECTION

An inspection is  a professional
examination of  the property 's  condit ion.  

TITLE SEARCH
A t it le  search proves that the property
is ,  in  fact ,  owned by the sel ler .  You
can also purchase t i t le  insurance to
make sure that no issues ar ise later.

APPRAISAL
The appraisal  is  the value given to a
property based on comparable propert ies
that have recently sold.  This is  typical ly
required by the lender in order to decide i f
the requested loan amount is  in al ignment
with the value of  the property.

DISCLOSURES

All  sel lers are required to f i l l  out  a
property disclosure stat ing what they
know about the property -  good or  bad.  

CLOSING

This is  the f inal  step of  your real  estate
transaction.  At  closing the funds from the
buyer are provided to the sel ler  and the
buyer receives the keys.  This process
typical ly  takes an hour.

PRE-APPROVAL
A pre-approval  is  a prel iminary
evaluation conducted by the lender to
show that the buyer has the funds to
purchase up to a certain amount.  This
is necessary to obtain before you f ind a
home you're ready to put an offer  on.

REAL ESTATE TERMS
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(605) 940-5544

27210 Huck Finn Circle
Harrisburg, SD 57032

www.TheExperience.com

Voted one of

The Best!


